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“90% of homes are built with wood “90% of homes are built with wood –– a natural material prone to moisture, a natural material prone to moisture, 
rot, fungus, termites and fire. If we’re going to cut a tree down to build a rot, fungus, termites and fire. If we’re going to cut a tree down to build a 
house, let’s do it just once�”house, let’s do it just once�”

Steve Conboy, Founder
EcoBlu Products, Inc.



The current downturn represents an excellent opportunity to introduce a 
new wood protection product and transform the homebuilding industry

EcoBlu Products introduces a non-toxic, environmentally responsible 
wood coating chemistry that prevents rot, mildew, fungus and termite 

Introduction

wood coating chemistry that prevents rot, mildew, fungus and termite 
infestation, along with an effective fire retardant

EcoBlu coating is applied to lumber and engineered wood products in a 
comprehensive labor & materials package offered to residential builders 
and big-box home improvement retailers

Launch markets are Southern California and Northeast Texas – June 
2009



A patented, proprietary non-toxic system of wood coating developed by 
Brichard, Inc. and exclusively licensed to EcoBlu Products, which also 
markets Bluwood, another non-toxic wood coating for DIY sales only.

The coatings are topically applied and infuse dimensional lumber, joists, 

What is EcoBlu?What is EcoBlu?

trim, siding, beams and other types of wood with permanent protection 
against mold, rot, decay, termites and fire.

EcoBlu coatings are intended for interior structural use in the framing of 
homes, interior trim and for exterior soffits, eaves and fascias that are to 
be painted or sealed.



An oceanfront home being framed with Bluwood coated lumber and EWP



EcoBlu technology and EcoBlu business model are poised to impact the 
housing industry on many levels:

• New building codes demand protection against mold, fungus, rot and         
termite infestation, and fire retardants for engineered wood joists and 
beams. 

Market DriversMarket Drivers

beams. 

• Environmentalists push for less toxic approaches to combat termites and 
minimize repair and rehab due to preventable causes.

• Builders face increasing regulation and litigation due to water intrusion, 
structural failure due to rot and infestation.

• Homes riddled with termite damage or rot can fail during tornado, 
hurricane or earthquake – insurers are suing builders.



Coated or treated lumber generate about $6 billion in sales, and are 
expected to rebound into the $11 billion range by end of 2010

• In 2007, coatings chemicals industry enjoyed $2+ billion in revenues

The OpportunityThe Opportunity

• New building codes, beginning in California, could find coated lumber 
representing half of all framing in just a few short years

• Demand for lumber and engineered wood products (joists, beams) is 
expected to rebound into the $18 billion range by end of 2010



A complete home package of coated lumber and EWP headed to a job site



Coated lumber and engineered wood products (EWP) are more expensive 
than raw wood. To counter price resistance, EcoBlu offers the following:

• A comprehensive value package that bundles coated lumber, coated 
EWP, engineering, framing and delivery services to builders  

The Compelling Offer to BuildersThe Compelling Offer to Builders

EWP, engineering, framing and delivery services to builders  

• The per square foot cost of the EcoBlu Builder’s Pricing Model is cost 
competitive with raw lumber and traditional builder practices of shopping 
the lumber, labor and engineering separately

• Other chemical coatings manufacturers can’t compete, because they 
can’t offer the comprehensive value package directly to builders

• As the market rebounds, EcoBlu can experience massive demand



This home is framed and sheathed in Bluwood coated lumber, panels and engineered wood



Industry dominated by large chemical companies, but opportunity exists

• EcoBlu launches its coatings to coincide with new codes and fire regs 

• Industry leaders Arch Chemical, Osmose and US Borates don’t offer a 
single coating that can cover all the bases

The Competition

single coating that can cover all the bases

• EcoBlu combines coatings with large-scale lumber buys, engineered 
wood products, framing and engineering services to create value package 
for builders 

• Competition can’t directly influence the selling price to builders because 
independent treaters and distributors buy/resell their products



Upon funding, EcoBlu Products will commence operation of:

• Chemistry manufacturing facility, Colton CA

• Two coatings facilities, CA and TX

The Business ModelThe Business Model

• Two coatings facilities, CA and TX

• Engineered wood products plant, CA

• Two cut-and-pack builders’ lumberyards, CA and TX

• Lumber distribution enterprise, CA and TX

These profit centers will provide an integrated value package to builders 
that competes favorably with raw, untreated lumber 



Year One Year Two Year Three Year Four

Revenues $  41,716,225 $ 77,175,016 $ 122,104,212 $ 195,999,880 

Cost of Goods $  32,241,786 $ 59,647,304 $   94,563,622 $ 152,742,105 

Revenue & Income Projections

Gross Margin $    9,474,439 $ 17,527,712 $   27,540,590 $   43,257,776 

Operating Expenses $     3,185,000 $   4,910,000 $     5,767,500 $     6,666,000 

State/Fed Taxes $     1,220,000 $   2,397,365 $     4,136,887 $     6,952,437

Projected Earnings $     5,069,439 $ 10,220,347 $   17,636,203 $   29,639,338 

Earnings per Share $             0.10 $            0.20 $0.34 $0.57

Est. Share Price $             1.22 $            3.14 $6.10 $10.26

Shares Outstanding 50,000,000 52,000,000 52,000,000 52,000,000 



EcoBlu main facility and warehouse; Colton, CA



The coating machinery has been redeveloped by EcoBlu Products



Steve Conboy, President & CEO

30 years experience in residential construction, formerly framing 
contractor, sales & marketing Weyerhaeuser, founder Framer’s Choice 

Mark Vuozzo, EVP & Chief Technical Officer

ManagementManagement

Mark Vuozzo, EVP & Chief Technical Officer

20 years in semiconductor industry, successful founder of MV 
Technical Sales sold to Babcock & Brown

Chief Financial Officer – search has commenced

Chief Operating Officer – search has commenced



A multi-family housing project being framed with coated lumber & EWP



Fabrizio Balestri, CEO - Lorica International Corp.

Introduced fire resistant technology to textile industry

Advisory TeamAdvisory Team

Dan McKenna, JD, RPLU

Member California Bar, Registered Professional Liability Underwriter

Ken McClelland, President - McClelland Organization

25 years in lumber industry, operates consulting practice



EcoBlu is superbly positioned to take advantage of market conditions

• Rapidly increasing demand for eco-friendly homes at top of market

• Rapidly increasing sea of regulation & litigation facing builders

• Cut a tree down once – don’t rebuild and repair preventable damage 
like moisture, rot and termites

SummarySummary

like moisture, rot and termites

A full business plan is available upon request and execution of a 
confidentiality agreement




